
Prevouched

Win the deals you keep
losing.

PREVOUC H ED · TRUST ESTA BLISHED BE FO RE  T HE  F IR ST C ALL



Good work still loses deals.
You ship great work and your references hold up. Even so, some deals
stall: the prospect goes quiet after the second call, and you rarely find

out why.
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Buyers are weighing their
exposure, not your portfolio.
The word “offshore” starts a risk calculation before anyone opens
your case studies: accountability, communication, recourse if
something goes wrong. Deals stall on that question regardless of
how well you deliver.

your team

perceived risk

“yes”
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WHAT THE TRUST GATE COSTS

The deals lost at
“can we trust them?”
Every stalled deal is pipeline you already paid to generate. It was qualified and interested,
and it went quiet on the trust question rather than on price or quality.

stalls at the trust question advances on merit

qualified offshore pipeline · proportions illustrative
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p r e  ·  v o u c h e d

What if you walked in
already vouched for?

An independent endorsement, in place before the first call.



INTRODUCING PRE VOUCHED

Prevouched vets you, vouches
for you, and stands beside you,
so buyers can say yes with
confidence.

An independent trust layer for vetted offshore and nearshore teams. It
gives buyers the confidence your pipeline has been missing.
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VETTED

VOUCHED BACKED



Membership gives you three assets.

The badge

You pass our vetting, you earn the mark.
Credibility you can put on every proposal.

The directory

Buyers come looking for vetted teams. You
get found, and you get intros.

The accountability layer

A named US contact who owns the
relationship and shows up live where the deal
is won.
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A stamp only matters if it’s hard to earn.
Every Prevouched team passes a documented, five-pillar vetting rubric, and the mark is revocable the moment a
team slips. That is what separates it from a paid sticker.

Technical

PASS · 01

Past work

PASS · 02

References

PASS · 03

Communication

PASS · 04

Security & process

PASS · 05
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A US liaison who owns the relationship — and never
runs your team.

ALWAYS-ON · ASY NC

A named contact

A US point of contact, reachable by your client, handling escalations and expectation-setting in writing,
with a business-hours SLA.

ON-DEMAND · LIV E

In the room

We join the pitch, the kickoff, the escalation call, and the milestone gate: the moments that win or save
a deal. One covered call, one credit.

NEVER · NOT IN SCOPE

Delivery stays
yours

No standups, sprint planning, or routine status calls. The liaison never manages your team and is never
a party to your contract — bounding the scope is what keeps the US presence affordable.
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Where buyers go to find
teams they can trust.
Your vetted profile lives in a directory buyers actually search: case
studies, stack, references, badge. When a buyer requests an intro, it
comes straight to you, with the vetting already done.

Your agency
Product engineering · nearshore

case studies stack references

VERIFIED · 03/26 Request intro
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Three tiers. You earn each one.
Start with credibility. Add the accountability layer that moves deals. Graduate to full account
management when you’re ready.

TIER 1

Verified

the badge + listing

TIER 2

Backed

+ the accountability layer

TIER 3

Managed

+ full account management
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Pick where you start.

Verified $50/mo Backed $1,500/mo Managed $5,000/mo

Vetting + badge ✓ ✓ ✓

Directory listing Standard Featured Top / co-marketed

Named US liaison + written email SLA — ✓ ✓ senior, dedicated

Live “covered” calls / mo — 2 · then $500/call 5 · then $350/call

Daily standups & routine status calls Excluded Excluded Excluded

Co-sell + pitch coaching — ✓ ✓

Dedicated senior liaison — accountability, not PM — — ✓

Optional prime / SLA layer — — ✓ (opt-in)

Announcement / co-marketing Template Drafted + published Bespoke + wire

full pricing on next slide
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Membership plus a success fee, so we win when
you win.

TIER 01 · ENTRY

Verified

$50 / mo

or $500 / yr · no success fee,
ever

Pass the rubric, earn the mark. Low-
touch, recurring — credibility as
a product.

TIER 02 · FLAGSHIP

Backed

$1,500 / mo

+ 12% sourced · 4% liaison-
assisted

Async accountability plus metered live
calls — the part that moves deals.

TIER 03 · SELECTIVE

Managed

$5,000 / mo

+ 10% sourced · 3% liaison-
assisted

Senior named contact, tighter SLA, larger
call allotment, optional prime/SLA layer.

ONE-TIME VETTING FEE · $1,000 We only ever invoice the agency — never a payee on your client contract. Agency-sourced deals pay 0%.
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The client, the contract,
and the revenue stay yours.

✓ We never sit between you and your client. Payment for your work never touches us.

✓ The pitch to buyers is exactly true: a vetted team with a US accountability layer.

✓ Every claim we make about you is one you can repeat in any room.



Membership is selective by design.

FOR YOU IF…

✓ You have real delivery, real references, real communication
discipline.

✓ You lose winnable deals to the trust gap, not the value gap.

✓ You want an endorsement you can defend in any room.

NOT FOR YOU IF…

— You are hoping to paper over quality problems; the rubric will
catch them.

— You want a one-time credential; the mark is revocable and the
standard is ongoing.
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Get vetted. Start winning
the deals you were losing.

APPLY → prevouched.com

Daniel Reyes · daniel@prevouched.com · prevouched.com


